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The CEO writes:
Integrating all energy-
saving technologies
Following the successful development
and expansion of our own business for
ventilation and gas flue systems, the
acquisition of a complementary systems
supplier represented the next logical
step in our expansion strategy. We have
now emerged as a major complete 
supplier in the growing market for 
energy-saving systems for buildings,
with revenue in excess of half a billion
euros. Our aim now is to work together to
integrate all energy-saving technologies.
We welcome 1500 new colleagues from
Wolf into the CENTROTEC family! 

Dr. Gert-Jan Huisman
[Chief Executive Officer]
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energy-saving legislation, we as a complete
supplier are serving an international market
with double-digit growth rates. In keeping
with CENTROTEC's established, very success-
ful integration policy, Wolf will continue to
be run by the same management team, the
Managing Director Alfred Gaffal and the
Technical Director Dr. Fritz Hille, under the
very well established brand name of WOLF.
Head of Division Rudolf Meindl is responsible
for Finance at Wolf. Alfred Gaffal (59) will in
addition become a member of the Manage-
ment Board of CENTROTEC Sustainable AG.

In taking over Wolf GmbH, Mainburg, 
CENTROTEC has succeeded in acquiring 
a company with an almost entirely comple-
mentary product range in the area of 
building energy-saving technology. In its new
line-up the group is now a fully integrated
systems supplier covering the key trends in
the low-energy house: thermal solar techno-
logy, photovoltaics, ventilation systems with
heat recovery, ultramodern condensing boiler
technology, biomass boilers, heat pumps,
and cooling systems with and without 
solar energy. In the light of rising energy 
prices and ever more stringent national 

_Wolf, the enery-saving brand
_Brink Quality Life Systems

_Extra facilities at Brilon
_New vacuum tank calibrating    
system

_Thin-film technology expanded
_Entry into solar thermal

_The new CENTROMEDICAL AG
_POM semi-finished products for 
drinking water 

CENTROTEC and Wolf: joining forces 
to create the complete supplier for
building energy-saving systems 

Alfred Gaffal (Wolf), Guido A. Krass (CENTROTEC), Gert-Jan Huisman (CENTROTEC) and Dr. Fritz Hille (Wolf)
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CENTROTEC is among the market
leaders for energy-saving climate con-
trol systems for private houses and gas
flue systems for condensing boilers,
and moreover owns a comprehensive
photovoltaics business via its subsidiary
CENTROSOLAR AG. Climate control
systems are a mainstay of Wolf's busi-
ness, with a revenue share of almost
40 percent. The focus of Wolf's energy-
saving climate control technology is on
large-scale systems for industrial and
commercial buildings. In this segment,
the Wolf brand is the market leader in

Europe. Gas and oil heating systems
account for a revenue share of around
50 percent; with its modern gas con-
densing boiler centre CGS, the company
emerged as one of the winners of the
2006 tests conducted by the consu-
mer watchdog Stiftung Warentest.
Well over ten percent of revenue is
generated from modern heating
systems based on renewable energies
such as solar thermal and biomass.
The takeover of Wolf has transformed
the CENTROTEC Group into a new
complete supplier for building energy-

saving systems, with annual revenue in
excess of EUR 550 million. Wolf is to
be integrated into the Climate Systems
segment, but will be preserved as
independent entity and brand. The
Climate Systems segment will now be
spearheaded by the new CENTROTEC
Management Board member and
Wolf Managing Director Alfred Gaffal.
CENTROTEC's own business activities
in the field of gas flue systems (Gas
Flue Systems segment), which focuses
on direct sales to boiler manufacturers
in Germany, will continue unchanged. 

The European Energy Performance of Buildings Directive (EPBD) calls for the gradual, swift reduction of energy 
consumption by buildings throughout Europe – through the use of all available technologies, which CENTROTEC is 
now in a position to supply. The combined effect of the energy-saving systems outlined above is to cut the overall 
energy consumption of buildings by as much as 60 percent.

Wolf, the energy-saving brand

The complementary product range

The system supplier for 
every energy-saving solution

WOLF

1 Solarthermics

2 Climate control 
systems

3 Heat pumps

4 Buffer stores

5 Biomass heating 
technology

6 Condensing 
boilers

CENTROTEC

7 Gas flue systems

8 Roof accessories

9 PV solar energy 
systems

10 Solar glass

11 Decentral 
ventilation 
systems

12 Outgoing-air 
heat recovery

13 Air heaters
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Joint international expansion 
The international expansion of the
CENTROTEC Group will gain consider-
able momentum from Wolf. Wolf
GmbH employs over 1,200 people 
in Germany and 350 internatio-
nally (including representatives). Their
respective main sales areas are another
indication of how well suited to 
each other the two companies are:
Wolf is particularly well represented in

Germany and the growing markets of
Eastern Europe, as well as Spain and
also in Greece, for example, whereas
CENTROTEC enjoys a very strong 
position in Benelux, France, Italy and
the UK. Between them, Wolf and
CENTROTEC have a presence in 45
countries worldwide.

Wolf and CENTROTEC's companies
will be exchanging sales expertise 
and OEM products in the ventilation/
climate control and solar areas. In the
field of commercial climate control
systems, Wolf will be adding larger
compact units achieving a heat 

recovery rate of more than 90 percent
to its range. A photovoltaics range 
is also being specially developed 
for Wolf. Conversely, CENTROSOLAR
will be incorporating its own solar 
collectors based on Wolf's design into
its range. Brink will exploit expertise

available throughout the group in
developing a new platform for the
integration of the functions heating,
cooling and ventilation of buildings
and domestic water heating.

Joint initiative on the integration of heating, climate control
and ventilation activities as well as for the solar technology area

Wolf GmbH 
in figures

Wolf GmbH posted revenue of EUR 192 million in
2005, with EBITDA in excess of EUR 15 million. In 2006,
Wolf grew yet again by a substantial degree, with
revenue crossing the EUR 200 million threshold.
Together with Wolf, CENTROTEC – including its subsi-
diary CENTROSOLAR consolidated for the full year –
would achieve annual revenue of more than EUR 550
million in 2006, as well as an EBITDA return of over ten
percent and an equity share of around 30 percent.  

Wolf and CENTROTEC have a presence 
in 45 countries worldwide
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dimensions but at the same time
achieves a very high performance. 
It measures just 60 cm in width, which
is the same as a standard kitchen 
cupboard.
This new stand-alone appliance 
recovers more than 90 percent of the
heat in the stale air. At the heart of
this unit is a plastic heat exchanger
that we produce in-house. 

Brink has developed a new ventilation
system with heat recovery specifically
for smaller residences and units 
with several floors. It goes under the
name of Renovent Small, revealing the
fact that this product is part of the
highly successful Renovent product
family. It can be retrofitted more easily 
than other central ventilation systems.
The unit has remarkably compact

New ventilation systems developed

A new punching
and nibbling
machine has 
been installed and 
commissioned at
Brink in Staphorst.
This investment,
worth almost half
a million euros,
drastically cuts 
production times
and costs for the
manufacturing 
of housings.

Innosource's production location in
Lisse was moved to Brink in Staphorst.
The centralisation of the production,
warehousing and distribution deman-
ded considerable effort on our part in
2006. However, this project is now
complete and we can now exploit the
many synergy benefits that have arisen
from the merger. Unfortunately this
process of concentration also involved
cutting back on the Innosource work-
force. But in every instance we were

able to find a mutually agreed, socially
acceptable solution. There was a change
in the segment's management in
November. Norbert Vroege has left
Brink and also the Management Board
of CENTROTEC to establish a new,
innovative business for control tech-
nology for ventilation systems outside
the CENTROTEC Group. In future he
will be a supplier of products to the
Climate Systems segment. 

Concentrating the Climate Systems 
production locations in the Netherlands 

Johan, you are currently in 
charge of Climate activities at
Staphorst, as part of a team of
three. What have been the bene-
fits of merging the Innosource
and Brink production areas?
We can only estimate roughly what
the synergy benefits are worth in
hard cash. We would put a figure
of about EUR 0.5 million on them.
But the operational benefits are
much more important than the
financial ones. The merger means
that the technologies and the
expertise-holders are now more
closely interlocked. Our plans for
non-central ventilation systems
continue to make good progress.
In that area, we anticipate a 
synergy effect that will give us a
real competitive edge in the longer
term. And we are reducing the
complexity of our organisation.
That is important if we are to be
able to focus on partnership with
Wolf now.

Johan von
Renselaar,
interim Managing
Director of Brink
Climate Systems, NL

The dimensions of
the Renovent HR
Small are only 
560 x 600 x 315 mm
(LxHxW).

Brink Climate Systems in Staphorst, NL
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Exchanging the air is becoming 
increasingly important in highly insu-
lated houses. Although uncontrolled
ventilation cancels out the savings
achieved by modern heating systems,
traditional boiler manufacturers have
hitherto barely paid any attention to
this area. By bringing together Wolf's
expertise in heating and climate 

control technology with the expertise
of Brink and Ned Air in heat recovery,
CENTROTEC is now able to push 
forward with integrating these traditio-
nally distinct areas of technology. 

The project conducted in this field
together with Cologne University is
already yielding good results. The next

step involves the development of a
combined device that can integrate
different energy sources such as 
ventilation systems with heat recovery,
gas heating, heat pumps and solar
technology into a single unit and be
used to provide heating, cooling, 
climate control and also hot water.
This product will be the starting point
for the development of an entire pro-
duct family that has been given the
internal working title of Brink Quality
of Life Systems. There will be several
product variants, including for houses
that are not yet as energy-efficient as
the passive house. Variants with other
heat sources such as heat pumps and
wood pellets will also appear.

CENTROTEC perceives a new, rapidly
expanding market for these systems
and is working on the development 
of pioneering systems based on a
modular principle. Various Wolf com-
ponents and control technology (Wolf
Operating System) can be used here.
Further possible forms of technological
integration will be explored by experts
throughout the entire group over the
next few months. 

CENTROTEC goes international
Sales in Climate Systems segment
increasingly generated internationally

The export revenue of the Climate
Systems segment, which has until now
been generated predominantly in the
home market of the Netherlands, is on
the increase. Word of the benefits of
ventilation systems with heat recovery
is gradually getting round in other

"energy-saving markets" such as
Germany, the UK, France and Austria.
In order to exploit this trend, the sales
subsidiaries Ned Air Austria and Ned
Air UK in Manchester have been 
established. Sales in Germany have
likewise leaped following the takeover

of EnEV-Air at the end of 2005. This
development has been prompted by
its independent product range, which
is clearly distinct from the items in the
OEM product family for key accounts. 

Combined expertise
Brink and Wolf in the modern low-energy house – 
integrated heating and ventilation technology  
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The new 
CENTROTEC 
production hall,
in the back-
ground the new
Bond Laminates
facility

the name and the mission statement
of the Centrotec companies. Sustain-
able development means a form of
development that satisfies the needs
of the present generation but at the
same time does not restrict the scope of
future generations to meet their needs.

We have taken this philosophy as the
basis for formulating our commitment
towards
■ Environmentally relevant goals
■ Designing environmentally 

compatible, recyclable products
■ Designing environmentally methods

and processes
■ Using environmentally compatible 

materials and auxiliaries

■ Providing the workforce with 
training on environmentally relevant
topics, and

■ Defining and implementing 
innovative production concepts 
inspired by environmental concerns

Active environmental protection is
integrated into the decision-making
and organisational structure of all
business processes and is a key
management task. Within this, heads
of departments perform a crucially
responsible function as role-models.
Protecting the environment demands
responsible action from all employees.

In addition to the existing quality
system, Centrotec Composites and
Centrotherm have installed a modern
environmental management system
that meets the requirements of 
our customers and reflects our 
own standards. The emphasis is on
implementing environmental policies
and attaining environmental objec-
tives by means of an active approach 
to environmental matters and by 
systematising operational procedures,
in order to enhance economic and
ecological performance, demonstrate
ecological awareness and avoid waste.

This is why the sustainability philo-
sophy has been integrated into both

Quality and environmental management
systems at CENTROTEC
Centrotec Composites: Quality System ISO/TS 16949 (automotive) and Environmental Management
System DIN EN 14001
Centrotherm: Quality System DIN EN ISO 9001 and Environmental Management System DIN EN 14001

Extra facilities at Brilon – Centrotherm, Centrotec Composites
and Bond Laminates expanding

The steady rise in demand for products
manufactured at Brilon is necessitating
substantially more production and
store capacity. The area dedicated 
to Centrotherm at CENTROTEC
Sustainable AG's main base has grown
by around 3,300 m2. On top of this,
600m2 of extra production space 
has been created for Centrotec
Composites and 1,800 m2 of produc-
tion and office space for Bond
Laminates. The total area of the 
production and store facilities in Brilon
is now almost 12,000 m2, and the
office space covers 2,300 m2.

This puts Brilon on a par with
Mainburg (Wolf), Staphorst (Brink)
and Doesburg (Ubbink).
Gas flue systems for condensing 
boilers are produced at Brilon, fibre
composites in the form of TEPEX® semi-
finished articles are manufactured 
by the participating interest Bond
Laminates, and fibre composites are
processed into components for the
automotive industry by Centrotec
Composites. As a result of the 
expansion, the workforce at Brilon has 
also grown from 120 to more than
136 employees.
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CENTROTEC goes international
Rising export revenue 
also for Gas Flue Systems

The internationalisation of the Gas
Flue Systems segment continues to
make headway. The market share of
gas flue systems has experienced a

renewed increase throughout the
whole of Europe. Revenue has risen
particularly in the Netherlands, Italy
and France. And we posted a double-

digit rise in exports to the USA, 
a market of the future, through our
sales partnership with Rinnai.

What appeals to me is the key
word in the Centrotec mission
statement: sustainability.
Innovative products that meet
predefined specifications and are
ready for the market at just the right
moment. That's what I live for!

Jan Elenbaas:

Product Marketing
Manager for Gas
Flue Systems from
October ’06.As already announced in a previous

issue of Centrotext, Ubbink has teamed
up with Rinnai, the market leader for
modern water heaters in the American
market, to launch a gas flue and 
air admission system under its own
Ubbink label.
Vigorous growth is expected over 
the next few years on the basis of a
recently signed agreement.  
Word has got around within the Rinnai
organisation of the exceptionally high
product and service quality. Excellent
contacts have been established with
the parent organisation in Japan,
including with the Research and
Development Department. This is
enabling Ubbink to make advances
into other non-European markets.
Initial talks are under way with 
representatives of various countries.
We wish the Ubbink team much 
success with their globalisation strategy.

International 
success for Ubbink

Centrotherm Systemtechnik GmbH,
which together with Ubbink is our
expert for plastic gas flue systems, 
has extended its pipe production plant
at Brilon.
This increase in production capacity
has been necessitated by the welcome
demand in special solutions for 
condensing boilers. 
The system, which is specially tailored
to our requirements and products, 

New vacuum tank calibrating
system commissioned

features unique modifications that
result in ultra-low-stress gas flue pipes.
The newly commissioned system is
capable of an annual production of up
to 1,000 tonnes or 2,200,000 metres
of pipes.
A second extrusion line has been
transferred to the Centrotec subsidiary
Centroplast Engineering, complete
with the experienced personnel.
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CENTROSOLAR AG
in Prime Standard
since October

Solara modules 
supply early-
warning systems

The shares of CENTROSOLAR AG,
Munich, have been listed on the Regu-
lated Market (Prime Standard) of 
the Frankfurt Stock Exchange since
October 16, 2006. The shares have
been traded on the Regulated Un-
official Market since September 2005.
By switching to the Prime Standard,
CENTROSOLAR AG is making its shares
even more widely available to the capi-
tal market, and in particular to invest-
ment funds and international investors. 

Major contract
from Belgian 
groceries chain

CENTROSOLAR has won a contract
from the Belgium Colruyt Group 
for what is currently probably the 
biggest solar energy plant in Belgium
(330 kWp). The thin-film system PV
Plate is being installed on the flat roof
of a warehouse with a total area of
more than 12,000 square metres. The
Colruyt Group is a vociferous advocate
of the use of renewable energies. 
As well as the photovoltaic system,
there is a wind power system on this
site, in Hall (B).

Centrosolar Glas sees employee 
total virtually double

The number of employees has risen
from 90 in March of last year to 
a current total of around 170.
Centrosolar Glas is consequently the
biggest employer in Fürth's solar 
industry. The revenue figures, which
will reach around EUR 30 million this
year, rising to EUR 40 million in 2007,

are likewise very respectable. "That
gives us every reason to continue
making big investments in the 
location," declared Managing Director
Ralf Ballasch. EUR 2.5 million was
already invested there in 2005 and
2006, with a further EUR 2 million to
follow this autumn.

The CENTROSOLAR subsidiary Solara
is the European market leader for 
photovoltaic systems operating 
independently of the grid, for an auto-
nomous power supply. The most
impressive example of their use is on
tsunami buoys, which act as an early-
warning system and draw their power
from Solara modules.

The CENTROSOLAR subsidiary Bio-
haus is extending its product range 
in the field of thin-film technology. At
a time when silicon is expensive and
in short supply, thin-film modules
represent a welcome alternative.
Alongside the large-area system
Biohaus XXL (in-roof system) and
Biohaus PV Plate (bonded or laid
system for industrial roofs), Biohaus
has now extended its range with a

third system for smaller-area roofs 
by the name of Biohaus UniPro (on-
roof system). All systems are based 
on laminates from the American
manufacturer United Solar, featuring
triple junction technology. This tech-
nology guarantees very high yields
even in diffuse light and where the
roof alignment (east or west-facing)
and angle are less than ideal.

BIOHAUS expands thin-film
division 
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CENTROSOLAR now entering solar thermal

The takeover of the ventilation
and heating systems manu-
facturer Wolf has opened up
new horizons for expansion for 
CENTROSOLAR.
With Wolf's technological support,
CENTROSOLAR will be bringing its
own thermal solar collector onto 
the market under the brand name
BIOHAUS. This will extend the 
CENTROSOLAR product range to
cover every aspect of solar technology
(the use of solar energy for power
generation and for heating drinking
or central-heating water).

Partnership extends to sales area
As well as adding to the product
range, the close partnership with
Wolf represents a key step towards
increased international spread. 
CENTROSOLAR will supply Wolf
with its own OEM photovoltaic
system, which Wolf will sell via its
distribution channels. CENTROSOLAR
will thus not only be able to access
new customer groups in Germany.
Thanks to Wolf's presence in more
than 45 countries, it provides a vital
boost for the internationalisation
strategy.

CENTROTEC goes international
CENTROSOLAR boosts export ratio 
to more than 28 %

The rapid expansion of its market 
presence in Southern Europe was one
of CENTROSOLAR's top strategic 
priorities for this year. After only nine
months of the year, it had achieved an

export ratio of more than 28 %, worth
EUR 33.5 million. The main market 
for export sales was Spain, followed
by France and Belgium. Centrosolar
now has a local presence through its

own Spanish team of representatives
at the Barcelona-based Centrosolar
Fotovoltaico Hispania S.L. Industry
insider Gerson Castillo has been
appointed Managing Director.
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Mr. Längle, first of all, welcome to
the CENTROTEC Group. You have
now been with us for 10 weeks;
how are things going?
The past few weeks have been very
intense, with the focus on getting to
know the group and the people who
work for it. But to cut a long story
short, I'm absolutely thrilled.    
You previously worked as an 
auditor/controller with high-
profile firms. What is the appeal of 
your new task at CENTROMEDICAL?
I am a thorough person. Throughout
my career I've always sought to 
establish firm foundations before
moving on to the next stage. Bank
clerk training, Business Administration
studies, tax consultant/auditor, then
investment manager at Quandt, then
M&A consultant at Deloitte. It was
there that I got to know CENTROTEC
four years ago, when I was commis-
sioned for the due diligence for what
is now Möller Medical. This was just
the first of several contracts, including
for Biohaus and Solara. 
I was impressed by the commitment
and professionalism of the people
handling these deals. It made me want
to be one of them and inspired me to
my next career move. 
What roadmap do you have for
CENTROMEDICAL?
The basic requirements are external
growth through acquisitions, and
organic growth through innovations.
The commercial targets are annual
growth of at least 15 % for revenue
and the rate of return. The model
envisages going public next year. 

What is your management style?
My colleague on the Board, Dr. Traxler,
is a physicist, whereas I am a business-
man. We complement each other
both in terms of specialisation and as
individuals. I am very communicative for
a number-cruncher, so I like to listen to
others before I make decisions. Which
I then implement systematically. 
So that's your business persona –
and how about the private 
individual?
When it comes to my private life, my
family is my top priority. My wife and
2-year-old son give me the strength to
tackle the tasks that lie ahead. What I
love most is hiking with the pair of

Peter Längle,

the new CFO of

CENTROMEDICAL AG

them through the nearby mountains,
with my son in the child carrier, even if
the hikes we now undertake aren't as
challenging as when I was a student.   
What do the staff think of the 
new CENTROMEDICAL's ambitious
targets?
Most of them are looking forward to
the challenge, and I think they are
quite proud at being trusted with 
such an undertaking. I am particularly
encouraged by the overriding sense of
motivation, clear pragmatism and
desire to pull together. I am convinced
that it will take a concerted effort to
make the new group a success and
both to safeguard and create jobs.

The new CENTROMEDICAL AG

Interview with Peter Längle,
CFO of CENTROMEDICAL AG 
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Engineering Plastics

48-year-old Beech has 19 years of sales
experience in the field of semi-finished
plastic products. In his free time, he has
an unusual hobby: he is lead guitarist
and singer in the legendary rock band
"The Fabulous Manzini Brothers".

CENTROTEC goes international
Campaign of innovations and internationalisation
at the new CENTROMEDICAL AG

The Medical business area continues
to work intensively on developing new
systems for the booming medical 
technology area. The "LiquoGuard"
high-end liquor drainage system for
neuro-surgery, which is now ready for
the market, has now received certifi-
cation, been used in initial reference
projects and was successfully exhibited

at the international Medica in Düssel-
dorf in mid-November. Other medical
technology products for neurosurgery
are undergoing development. Inter-
national expansion is also being 
promoted by the establishment of a
sales subsidiary in Switzerland in the
fourth quarter. Medical technology
from CENTROTEC is in addition to be

bolstered by means of external
growth, with the aim of going public
with a strong group of companies.
The renaming of Centrotec Medizin-
technik GmbH as CENTROMEDICAL
AG and the transfer of its registered
offices from Brilon to Munich have
already been completed. 

Bond Laminates has been supplying
TEPEX® dynalite Glass/PA6 composite
materials for the bumper system of
the current BMW M3 since January
2006. The bumper system itself is 
produced by Jacob Composite GmbH,
Wilhelmsdorf, on behalf of BMW.

TEPEX® for a BMW
M3 member

The POM semi-finished products from

Centroplast are now the first to have

been granted approval for drinking

water applications. This has substan-

tially boosted their sales potential.

Award for Centro-
plast apprentice

A total of 2,087
apprentice skilled
workers and clerks
sat the winter and
summer 2006 exa-
minations of the
Soest Chamber of
Commerce. 182 of

these young people achieved outstan-
ding marks, including Centroplast
apprentice Wadim Gumin, who was
presented with a special certificate at an
awards ceremony.

Terry Beech – 
new Sales Director
of Centroplast UK,
Stafford

Rolf Schmidt is investing EUR 1.1 million

in increasing its production capacity:

it is renting an adjacent building with

an area of 1,000 m2 and purchasing

new CNC turning machines and CNC

cutting equipment. Further invest-

ments are to follow in January 2007.
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Germany · Brilon · www.centrotec.de

Germany • Munich • www.centrosolar.com

A detailed list of all addresses can be found on our website www.centrotec.de

Wolf
Germany · Mainburg · www.wolf-heiztechnik.de

BRINK Climate Systems B.V.
Netherlands · Staphorst · www.brinkclimatesystems.nl

Innosource B.V.
Netherlands · Staphorst · www.innosource.nl

Golu B.V.
Netherlands · Soest · www.golu.nl

Kempair B.V.
Netherlands · Eindhoven · www.kempair.nl

Deveko B.V.
Netherlands · Deventer · www.deveko.nl

Ned Air B.V.
Netherlands · Kampen · www.ned-air.nl

EnEV-Air GmbH
Germany · Ahaus · www.enev-air.de

BRINK-INNOSOURCE GmbH
Germany · Freudenberg · www.brink-lueftungstechnik.de

Ubbink B.V.
Netherlands · Doesburg · www.ubbink.nl, ww.ubbinkdakkapel.nl

Ubbink N.V./S.A.
Belgium · Mariakerke/Gent · www.ubbink.be

Ubbink UK Ltd.
United Kingdom · Brackley · www.ubbink.co.uk

Ubbink France SAS
France · La Chapelle sur Erdre/Nantes · www.ubbink.fr

Centrotherm Systemtechnik GmbH
Germany · Brilon · www.centrotherm.com

Centrotherm Gas Flue Technologies Italy S.R.L.
Italy · Verona · www.centrotherm.it

Centrotec JI Asia Pte. Ltd.
Singapore · Singapore · www.centrotec.com

Bond-Laminates GmbH
Germany · Brilon · www.bond-laminates.com

Centrotec Composites GmbH
Germany · Brilon · www.centrotec.de

CENTROMEDICAL AG
Germany · Munich · www.centrotec.de

Möller Medical GmbH & Co. KG
Germany · Fulda · www.moeller-medical.com

Centroplast Engineering Plastics GmbH
Germany · Marsberg · www.centroplast.de

Centroplast UK Ltd.
United Kingdom · Stafford · www.centroplast.de

Rolf Schmidt INDUSTRI PLAST A/S
Denmark · Kolding · www.rsip.com

Centrosolar Glas GmbH & Co. KG
Germany • Fürth • www.centrosolarglas.de

Ubbink Econergy Solar GmbH
Germany • Cologne • www.UbbinkSolar.com

Ubbink Solar Modules B.V.
Netherlands • Doesburg • www.centrosolar.com

Solarstocc AG
Germany • Durach • www.solarstocc.com

Solara AG
Germany • Hamburg • www.solara.de

Biohaus PV Handels GmbH
Germany • Paderborn • www.biohaus.de

Responsible: CENTROTEC Sustainable AG, Michaele Desmaele Production: MetaCom Corporate Communications GmbH
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WOLF meets CENTROTEC

27 employees from CENTROTEC and 16 of their

counterparts from Wolf met up for an initial 

get-together on November 10 and 11. The focal

topics of the event included the integration 

structure and the future strategy.

■ We take this opportunity to 
wish all business associates and 
employees of the CENTROTEC 
Group a Merry Christmas and 
a Happy New Year.
Thank you for your successful 
partnership over the past year.
Instead of sending greetings 
cards and gifts, we are making 
sizeable donations to various 
charities.

Company Calendar 2007

■  March, 22 12:00 noon Annual Press Conference/ Hilton, Room: 5th Avenue
Analysts Meeting Frankfurt

■  May, 22 Quarterly Report 1/2007 

■  May, 24 11:00 am Annual General Meeting Kolpinghaus
of Shareholders Propst-Meyer-Straße 7 

59929 Brilon

■  August, 16 Quarterly Report 2/2007

■ November, 15 Quarterly Report 3/2007

CENTROTEC receives
above-average 
profitability rating 
in "2006 Handelsblatt
Company Survey" 

The 2006 Handelsblatt Company Survey, 

which is conducted jointly by Handelsblatt,

Mercer and the Institute of Auditors at the

University of the Saarland (IWP), ranked 

CENTROTEC SUSTAINABLE AG in 33rd place out

of almost 1,000 companies, acknowledging 

its above-average profitability.


